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Planning postwar building? See 
1944 Almanac with today’s issue. 
* - . 


The automotive equipment mak- 
ers have some smooth postwar 
dreams. 

* * * 

The rumor boys are still lining 
up companies for the Fishers to 
merge into rival for Big Three. 

* * ¢€ 

Brazil announced last week that 
it would buy 100,000 tractors from 
the United States to implement a 
long-range program in farm mech- 


anization. 
s* + ¢& 


Dignity on Wheels 

That British dignity might be up- 
held on the continent, a British 
auto concern is combing showrooms 
and agencies to collect a fleet of 
limousines, according to the Lon- 
don Daily Mail. The cars will 
convey British officials in victory 
parades through captured German 
cities and liberated capitals. 

* &s ¢€ 


Plane Change 

Surplus airplanes sold by the 
government may now be modified 
or, overhauled regardless of re- 
Strictions in L-48. Permission to 
modify and overhaul surplus air- 
craft is granted with the proviso 
that such work will not interfere 
with any authorized production 
schedule or with production to fill 
rated purchase orders. 

* 2 & 
To Clear Plants 

It has been learned that DPC is 
beginning to buy 6,000,000 square 
feet of demountable warehouse 
space, much of which will be used 
in the Detroit area. 

The corrugated iron structures 
could be thrown up in a hurry on 
sites near present war plants for 
storage of tools and equipment no 
longer needed so that plants would 
not be impeded during the recon- 
version period. 

* a 
France Reopened 

The State Department has an- 
nounced that it will accept appli- 
cations for passports from Ameri- 
can citizens desiring to enter some 
parts of France, including Paris, if 
applications are accompanied by 
appropriate evidence establishing: 
(1) That their presence in France 
will contribute directly or indirectly 
to the military effort, or (2) that 
their purpose in desiring to travel 
in France will serve the national 
interests by the resumption of eco- 
nomic or other activities disrupted 
by the war, or (3) that their going 
to France would materially aid 
that country in meeting its re- 
quirements for civilian consump- 
tion and for reconstruction. 


Blind Faith 

Gault MacGowan, New York 
Sun’s war correspondent who 
escaped from Nazis after 10 days 
as a prisoner in August, last week 
told Detroit auto brasshats that 
the European war will end 
abruptly, once the grip of Hitler’s 
Gestapo is broken. He said the 
Germans have blind faith in Goeb- 
bels’ promises of more secret wea- 
pons and hope to hold through the 
winter “to give us more time on 
the secret weapons.” 

MacGowan said the average Ger- 
mans don’t trust America, don’t 
like the Japs because their Pearl 
Harbor attack brought the U. S. 
into war, and fear the Russians 
although the Prussian military 
caste see their only future hope 
as members of the Red army. 
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Automotives News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, Avromorivs 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 

(Next Regular Edition, Including Service Section, Nov. 13) 
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Used-Car Black Market Flourishing 


OPA Unable to Police Individuals, Chamberlain Says After U.S. Tour; 
Dealers Must Post Inventory Lists on New Cars; 
Tire Quota for Cars Up 250,000 


Early predictions made by the rank 
and file of automobile dealers through- 
out the country to the effect that 
OPA’s used-car price ceiling would 
develop a widespread black market in 
these vehicles, are now proving true, according to Ray 
Chamberlain, executive vice-president of National Auto- 
mobile Dealers Assn. This observation, he said, was based 
on personal contact with hundreds of automobile dealers 
throughout the country, in addition to numerous letters 
from the retail automobile trade. In company with NADA 
President Dave Kelly, Chamberlain has just completed a 
three-week transcontinental trip during which the two 
officials attended automobile dealer association meetings 
in Seattle, Portland, San Francisco, Los Angeles, Salt Lake 
City, Casper, Wyo., and Denver. In addition they met 
and had contact with dealers in a number of other places 
along the way. 

“Wherever we went,”’ Chamberlain said, “we found that 
dealers were extremely critical of the way OPA is handling 
the used-car price ceiling situation. From what the dealers 
in general told us personally, together with what many 
others have said in letters to this office, OPA is making 
no effort to check sales of used cars between individuals 
to enforce the price ceiling. The only enforcement effort 
being made by OPA is on sales made by dealers. In other 
words, a black market in sales of used cars between in- 
dividuals is flourishing everywhere in the country. This 
is exactly what happened when a price ceiling was put on 
used trucks last year, and it is just what dealers warned 
OPA would be the result of a ceiling on used cars.” 

x * * 

However, NADA is not letting up in 
its efforts for enforcement of MPR 
540 among individuals as well as 
among dealers. After conversations 
with OPA officials, NADA revealed 
that William Remy, who is reported to have scored an 
unusual success and developed a practical routine of 
enforcement activity in the Dallas area, is being brought 
to Washington as chief enforcement officer in charge of 
national enforcement activities under MPR 540. NADA 
added that in a number of communities local dealer organi- 
zations have not only cooperated with OPA but have 
stimulated enforcement activities through constant pres- 
sure. It was recommended that similar pressure be 
brought by all local groups. 

Continuing the report on his trip, Chamberlain said it 
is the feeling of dealers that the used-car price ceiling 
represents an unnecessary interference with their business 
operations and is depriving them of profits which are 
sorely needed and which are flowing into the coffers of the 
black market operators. “We also found much complaint 
from dealers to the effect that they are not able to keep 
up their inventories,” he said. “All of these situations 


Black Market 
Is Flourishing, 
Chamberlain Says 


NADA Continues 
Efforts to Improve 
OPA Enforcement 


News in Brief 


ules has caused needless Ameri- 
can casualties in Europe, Col. 
Emerson L. Cummings, chief 
engineer, Office of Chief of 
Ordnance, told the _ regional 
WLB last week. Only 60 per- 
cent of the 1944 quota has been 
attained, he said. 


Record Air Fleet 


WASHINGTON. —The Army 
Air Forces disclosed last week 
that it now has approximately 
75,000 planes of all types, includ- 
ing 23,000 combat craft of which 
12,000 are first-class planes in 
full operation overseas. An AAF 
spokesman declared in this con- 
nection that nothing of the sort 
has ever before been accom- 
plished by any other air force. 


Steel Rate Dips 

NEW YORK.—The operating 
rate of steel companies having 
94 percent of the steel capacity 
of the industry was 94.9 percent 
of capacity for the week be- 
ginning Oct. 30, compared with 
96.8 percent one week ago. 


Price of Delay 


DETROIT. — Failure to meet 
heavy truck production sched- 


Eee emma 


Sales Pressure by Factories 


Assailed by Davis 


ATLANTA.—In a frank discussion of factory-dealer relations, 
Jack Davis, Ford general sales manager, told Georgia dealers here 
Friday that he opposes state licensing laws as well as the 
“frenzied month-end and year-end scramble for new car and 
truck registrations.” 

“Perhaps I am too much of a realist to hope that registrations 
will not again be a menace in the business,” said Davis, “but I 
firmly believe that sales position gained at the expense of sound 
dealer operation is a discredit to sales management.” He predicted 
that, unless more emphasis is placed on sound merchandising and 
less upon registration accomplishments, “some remedy will have 
to be discovered or the whole dealer structure will suffer irre- 
parable harm.” 

Admitting that there have been abuses and many instances of 
autocratic supervision, Davis declared however that he cannot 
“understand what is to be gained by resorting to state laws to 
regulate factory and dealer relationships ... I don’t think you 
can pass state laws to enforce a compatible relationship between 
husband and wife, anymore than you can between dealer and 
factory.” 

Davis said he favored the conference table method to solve 
dealer-factory problems, and is “violently opposed to high-handed, 
dogmatic, take-it-or-leave-it type of dealer supervision. I am also 
opposed to arbitrary shipments of automobiles and parts to dealers.” 
He warned that plans for greatly-increased postwar production 
might later bring on pressure. 

While declaring that dealers should have the greatest protec- 
tion on franchises, Davis said he personally doesn’t “see how the 
privilege of terminating a dealer’s franchise, with or without cause, 
can be denied the manufacturer for any extended period of time, 
not only because this would be a very dangerous policy for the 
manufacturer, but it would ultimately be just as injurious to the 
entire dealer body.” “If every factory man will keep in mind 
that the dealer always has far more invested in his business than 
the factory man has in his individual job, regardless of who the 
factory man is or how important a job he holds, then the relative 
importance of the dealer’s interest will be emphasized and there 
will be less inclination to approve dealer cancellations,” Davis 
asserted. 

He declared that Ford is not expanding its dealer organization, 
except for a few additions where necessary from a service stand- 
point, and believes that its wartime organization is adequate to 
handle all new-car production for many months to come. He 
warned dealers they have been neglecting the consumer and are 
permitting tire and oil companies to encroach on their service 
business; said that if dealers continue their present practice of 
allowances on new trucks and buses, the used-car overallowance 
problem will be a major one again in postwar. 

Discussing a recent meeting with bankers at Dearborn, Davis 
said the “bankers simply confirmed our viewpoint that the day of 
high reserves and so-called packs in time financing is another 
relic of the prewar era.” He predicted that dealers’ new-car 
revenue from time sales will be sharply curtailed, “the reserve 
being reduced to 2 percent or possibly even less” in postwar. 


add up to the fact that the OPA used-car price ceiling is 
not only causing a serious loss of profits by legitimate 
dealers but is slowly and steadily forcing many of such 
concerns to close their doors.” 
x *k 

With the principal aim to aid certifi- 
cate holders in locating cars, the 
Office of Price Administration last 
week amended the automobile ra- 
tioning regulations. The principal 
change requires that all automobile dealers post lists of 
their current inventory of 1942 cars held for sale. The cars 
must be listed by make, body type, serial number and 
engine number and whether new or used. If a dealer has 
no 1942 cars for sale, a notice to this effect must be 
posted. Dealers who refuse to sell a car to a prospective 
purchaser who has the cash and necessary papers may be 
barred from dealing in any cars now rationed or that may 
be rationed in the future, OPA pointed out. 

Under the action, the validity period of car-ration 
certificates was extended from 15 to 60 days. OPA also 
amended the regulation covering alterations to 1942 cars 
held for sale. No alterations may now be made to any 


1942 car held for sale unless prior ermission is obtained 
(Continued on Page 2, Col. 4) 
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On New Cars 
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Periodical to List Wares... 


New Plan to Expedite 
Sale of Surplus Goods 


WASHINGTON.—A Surplus Re- 
porter is to be issued from each 
regional office of the Treasury at 
regular intervals to advise firms 
on the Treasury’s mailing list 
what the Treasury has to sell, the 
area in which material is located 
and the general method which will 
be used to sell it. 


The new system was announced 
last week by Russell C. Duncan, 


Phila. Dealers 
Find Faults in 


Surplus Sales 


PHILADELPHIA.—There should 
be stricter identification require- 
ments for dealers at Treasury sur- 
plus automotive sales. 


This is one of a series of sug- 
gestions advanced by members of 
the Philadelphia Automobile Trade 
Assn. to improve conditions sur- 
rounding sales of surplus equip- 
ment. The suggestions are to be 
conveyed to A. H. Atwood, market- 
ing specialist of the Treasury Dept. 
in this region, by Martin Bury, 
PATA president. 

According to most of the local 
dealers who have attended the 
sales, scrutiny of identification has 
been much too lax. Some dealers 
complained that many individuals 
simply submitted old letterheads 
as identification and were accepted 
as legitimate dealers. 

Another suggestion was _ that 
ceiling price signs on cars for sale 
be marked as being unmistakably 
what they are. These signs, dealers 
urged, should say specifically that 
the price marked is the ceiling— 
and does not necessarily represent 
the real value of the car. Too many 
buyers, it was pointed out, are con- 
fused by the meaning of the sign 
and bid the price marked without 
studying the car itself. 

The trucks on sale should have 
year-model and other identifying 
information posted prominently on 
the windshield, it was suggested. 
In this connection, it was stressed 
that trucks are harder to identify 
as to year model than passenger 
cars. 

Dealers here are convinced that 
judging from the number of sur- 
plus cars being sold at ceiling 
prices, the black market is going 
to get a sizable boost. They point 
out that it’s impossible to buy at 
ceiling and then sell at ceiling af- 
ter the necessary mechanical ad- 
justments. The answer, they say, 
is over-ceiling sales. 


Virginia Dealers 
Retain Officers 


RICHMOND.—At a meeting of 
the board of directors of the Auto- 
motive Trade Assn. here during 
the annual convention, Walter J. 
Wilkins was reelected president. 
Other officers also reelected were 
Paul Freed, Landon R. Wyatt and 
Harry D. McReynolds vice-presi- 
dents, and W. G. King, secretary 
and treasurer. 

At the same time the directors 
reappointed Charles T. Moses and 
George Suttle directors-at-large, 
and also elected the following dis- 
trict directors to serve for two 
years: J. L. Tysinger, Henry G. 
Luhring, W. G. King, G. A. Newman, 
L. R. Wyatt, John P. Hughes, Paul 
W. Freed, P. Winfree Fore, and 
W. H. Witt. 

At a meeting of members of the 
National Automobile Dealers’ Assn., 
Charles B. Robertson was reelected 
to the board of directors of the 
national organization. 


Tenn. Assn. Boasts 


216 Paid Members 
CHATTANOOGA, Tenn. — J. 
R. Scott, secretary of the Ten- 
nessee Automobile Dealers Assn., 
Chattanooga, announces. that 
the association now has _ its 
largest paid membership in the 
history of the body. There are 
now 216 members with new 
memberships still coming in. 


deputy in charge of sales and mer- 
chandising of the Treasury’s office 
of surplus property. 

After reading the Reporter, in- 
terested purchasers will then con- 
tact the regional office and indi- 
cate their interest. If disposition 
is to be made by invitation to bid, 
forms will be sent. If sales will be 
made by fixed price, negotiation or 
otherwise, the prospective pur- 
chaser will be so advised. 

The new system will discontinue 
the practice of automatically send- 
ing invitations to bid. In the fu- 
ture, those interested will request 
invitations on specific items after 
they have received notice of what 
is available. The new plan will cut 
down enormously the amount of 
paper and manpower consumed in 
the process of disposing of surplus 
and, at the same time, furnish 
more complete information of 
things to sell. 

The new plan will eventually 
cover all eight divisions of the 
Treasury’s Office of Surplus Prop- 
erty consisting of furniture, hard- 
ware, machinery, automotive, tex- 
tiles, wearing apparel, medical and 
surgical, paper and office supplies 
and general products. 

Duncan further stated that the 
Washington Office of Surplus 
Property will act as a policy, pric- 
ing and directorial staff and as it 
is organized on a commodity divi- 
sion basis, each of the eleven re- 
gional offices are being set up with 
eight commodity departments to 
conform with Washington. In 
charge of each of these regional 
departments will be a marketing 
specialist. 


Wyoming Dealers 
Elect Mehse to 


Presidene 


CASPER, Wyo.—(UTPS)—Louis 
G. Mehse, of Laramie, was elected 
president of the Wyoming Auto- 
mobile Dealers Assn. at the one- 
day convention here last week. 

Other officers are A. V. Tyrrell, 
Cheyenne, first vice-president; G. 
O. Housley, Casper, second vice- 
president; Wm. F. DeVere, Chey- 
enne, secretary-treasurer, and Ed 
Hammer, Sheridan, director of the 
National Automobile Dealers Assn. 

Dealers’ problems in the postwar 
period were discussed at the par- 
ley. Ray Chamberlain, Washington, 
executive vice-president of NADA, 
was the principal speaker at the 
banquet closing the session. Dave 
Kelly, NADA president, spoke at 
the noon luncheon. 

Other speakers included Ed 
Hammer, state director of NADA; 
E. Jack Beatty, regional vice- 
president, and Matt A. Grishaber, 
secretary-manager of the Wyom- 
ing Trucking Assn. 


Truck-Trailer Parley 


Now Set for Nov. 13 

WASHINGTON. — The date for 
the meeting of the Truck-Trailer 
Industry Advisory committee has 
been changed to Nov. 13. On the 
agenda will be a further discussion 
of the method of handling un- 
finished production for 1944 in rela- 
tion to the 1945 truck trailer pro- 
gram. 

Also to be discussed will be the 
procedure to be followed in devia- 
tion from historical allocation of 
the trailer program after initial 
authorizations have been made 
where strict adherence to this 
policy causes unreasonable hard- 
ships due to varying conditions and 
where strict adherence prevents 
maximum production performance 
against approved programs. 

Then there will be a review of 
tire allocations and outlook for 
1945; explanation of component 
scheduling procedure and require- 
ments; explanation of new report 
on commercial trailer production in 
relation of production reports to 
future authorizations, and impor- 
tance to the maintenance of ac- 
curate production information on 
commercial trailer program. 


New Car Quotas 
For November 
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Grand Total 
Quotas and 
Reserves 


Chrysler Names 
Craigo, Nichols 
Regional Chiefs 


DETROIT.—Appointment of two 
more regional managers and three 
district managers is announced by 
Stewart W. Munroe, general man- 
ager of the Chrysler division. 

E. J. Craigo is named regional 
manager at New Orleans, a newly 
created region. Craigo served there 
as district manager before the war, 
when it was part of the St. Louis 
region. 

To head the New El Paso region, 
Claude B. Nichols has been se- 
lected. He served for seven years 
as district manager at Wichita, 
Kan., in the Kansas City region. 

Arthur J. (Buck) Wilson has 
been named district manager in the 
Dallas region, where he served in 
a similar capacity before the war. 
After serving 30 months in the 
army, 21 of them overseas, Wilson 
recently was retired with the rank 
of a captain. 

E. J. Wilson has been made dis- 
trict manager and assigned to 
Syracuse, N. Y. He served in the 
same capacity at Philadelphia be- 
fore the war. 

Fred H. MaclIntire goes to the 
Philadelphia region as_ district 
manager. His previous experience 
with the Chrysler division included 
a term as district manager in the 
St. Louis region. 


Somerville Gets 
Sales Post 
At Plymouth 


DETROIT.—R. C. Somerville, 
formerly staff executive of Plym- 
outh, has been named assistant 
general sales manager, it was an- 
nounced last week by Joseph E. 
Bayne, general sales manager. 

Somerville has been associated 
with the corporation since 1931 in 
various executive sales capacities. 
Prior to the war he was director 
of regions, in charge of Plymouth 
activities in the field. 

Since the beginning of war pro- 
duction, he has been in charge of a 
special division, expediting the flow 
of tools and materials for Plym- 
outh’s extensive war contracts. 

During his service with Chrysler 
Corp. he has filled positions as 
sales promotion representative, dis- 
trict representative, supervisor of 
field activities and supervisor of 
the Plymouth central area. He has 
also held positions on the staff of 
A. vanDerZee, vice-president of 
Chrysler Corp., and H. G. Moock, 
director of the Chrysler Conference 
of Business Management. 


Tires for New Trucks 


Promised by WPB 

WASHINGTON. — National 
Automobile Dealers Assn. has 
been informed by the Automo- 
tive division of WPB that suffi- 
cient tires have been allocated to 
truck manufacturers to permit 
all trucks authorized for the 
fourth quarter to be fully equip- 
ped and to make up for any 
shortage in the field resulting 
from shipments of new trucks 
not carrying their full equip- 
ment of tires. 

This decision was made, it is 
stated, after facts were present- 
ed pointing out the impractica- 
bility of shipping trucks not 
fully equipped. 


— 


DIGEST EDITION 


Must'Post Car Lists 


(Continued from Page 1) 


from OPA in Washington. Heretofore, prior permission 
was needed only for alterations to two-door hard topped 
1942 sedans held for sale. Such action was necessary; 
OPA said, to conserve more passenger cars for the use 
of essential users. 

x k * 


The November quota of new automo- 
bile tires has been set by the War 
Production Board at 1,850,000, an in- 
crease of 250,000 over the October 
quota, the Office of Price Administra- 
tion announced last week. “As near as we can tell, this 
quota should satisfy normal November replacement needs 
of eligible B and C ration holders,’ said Max McCullough, 
deputy OPA administrator for rationing. “In addition, 
the quota is large enough to enable local boards to work 
off a few of the estimated backlog of 850,000 approved, but 
unfilled, applications for new tires. To clean up unfilled 
applications promptly will take a monthly quota of at 
least 2,000,000 tires. 

“Any broadening of eligibility requirements—that is, 
to enable A ration holders to buy new tires—must wait on 
three conditions: (1) Elimination of the present backlog 
of 850,000 unfilled tire applications; (2) an increase in the 
stocks of new tires in the hands of dealers and distributors 
to a level of 4 to 5 million (as of Sept. 30, estimated 
inventories were at the 2,800,000 level, with compilation of 
September inventories not yet completed); (3) that the 
monthly rate of production be sufficiently in excess of B 
and C requirements at that time to permit quotas to 
satisfy a very substantial part of the A demand, beginning 
with the first month of liberalization. Otherwise, the de- 
mand for passenger tires might be so great that many 
essential users would be denied while nonessential users 
received tires.” 

At the same time, OPA also released the truck-bus and 
tractor-implement tire quotas for November. The new 
quotas, with one exception, are substantially the same as 
for October. They are truck-bus tire sizes 7.50 or smaller, 
280,000; truck-bus tires size 8.25 or larger, 110,000; tractor- 
implement tires size 7.50 or smaller, 50,000, and tractor 
implement tires larger than 7.50, 20,000. 

xk * 

The supply of used cars in the hands 
of dealers in the Chicago area was 
Used-Car Stocks up sharply to 80.2 days as of Oct. 1, 
Up Sharply or 34 percent by comparison with the 
_ 59.4 days’ supply a month earlier, a 
survey by the Chicago Automobile Trade Assn. disclosed 
last week. Further details showed that the 169 partici- 
pating dealers sold 919 used cars during September, as 
against 1,053 the previous month. This shrinkage in sales 
was attended by an even greater increase in inventories, 
amounting to 2,456 units on Oct. 1, as compared with 
—_ = Sept. 1. 
ighest since Apr. 1, when the supply stood at 84 days, 
the Oct. 1 level of 80.2 days was sameited also this po to 
only by the March 1 supply of 82.9 days and the Jan. 1 
supply of 102.7 days. Sales leaders by yearly models were 
1941s, with 222; 1940s, with 170; 1937s, with 134; 1939s, 
with 105; 1936s, with 86, and 1938s, with 73. Topping 
all yearly models in supply were rationed 1942s at 190 
days, while at the other extreme were 1934s at 53 days. 


Cleary Appointed Manager 
Of NADA Service Show 


WASHINGTON. — With the ap- 


November Quota 
Of New Tires 
Up to 1,850,000 


Chicago Dealers’ 


J. Lanahan and R. H. Keeling, all 


pointment of Edward L. Cleary, of 
Chicago, as manager, NADA’s 
projected and much-discussed 
“service show” will begin taking 
definite form this week, according 
to Executive Vice-President Ray 
Chamberlain. 

The NADA service show is 
| Scheduled to be held as a feature 
Of the organization’s annual con- 
vention set for the latter part of 
next January in Chicago. Cleary 
is well known to the trade as gen- 
eral manager of the Chicago Auto- 
motive Trade Assn. 

The service show, Chamberlain 
said, will feature the newest and 
best in automotive equipment and 
accessories, particularly what the 
postwar period promises in this 
field. The exhibits will be staged 
by equipment and accessory mak- 
ers and their distributors. 

All convention plans are round- 
ing out in good shape now, 
Chamberlain said, and, despite 
wartime handicaps, a record at- 
tendance of delegates and auto- 
motive interests generally is 
expected. 

The convention committee com- 
prises the following: Lynn Snow, 
chairman; Ben T. Wright, Michael 


of Chicago, and Dave Castles, 
former NADA president, of St. 
Louis. 


Armed Forces 
Unify Terms 


Of Termination 


WASHINGTON.—Issuance of a 
new joint contract regulation de- 
signed to simplify settlement of 


canceled war contracts is an- 
nounced by the armed forces. 

The regulation permits a con- 
tractor to use one set of forms and 
follow one procedure in doing busi- 
ness with the Army or Navy or 
both. 

Although much of the procedure 
established is identical with past 
practices, the Army-Navy an- 
nouncement said considerable new 
authority had been delegated to 
war contractors and field men of 
the military services. By eliminat- 
ing the necessity of bringing ques- 
tions to Washington for decision, 
settlements are “greatly stream- 
lined and simplified,” it was said. 
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HELP WANTED 


SERVICE MANAGER. Must be aggres- 
sive, experienced, capable of taking 
complete charge. Only highest type 
acceptable. Set your own base salary 
with percentage of profits. Four hun- 
dred car Ford contract, Western Pennsyl- 
vania. Box 794, c/o Automotive News, 
Detroit 2. 


SS 


DEALERS’ ACCOUNTANTS. Opportunity 
for accountants with sales personalities 
to serve as Business Management Repre- 
sentatives for large automotive manu- 
facturer. Salary and traveling expenses. 
[ss 793, c/o Automotive News, 

etroit 2. 


ONE EXPERIENCED FORD MOTOR RE- 
BUILDER. Can make from $75-$100 a 
week. Call or write Sam Murray, Ford 
Dealer with Engine Rebuilding Depart- 
ment, 1917 Biscayne Blvd., Miami 36, 
Fla. Tel. 9-2757. 


TWO EXPERIENCED FORD MECHANICS 
with tools who contemplate coming 
south for winter. Can make from $75- 

00 a week. Call or write Sam Murray, 
ord Dealer, 1917 Biscayne Blvd., Miami, 
36, Florida. Tel. 9-2757. 


THOROUGHLY EXPERIENCED Service 
Manager for Ford dealership located in 
Richmond, Virginia. Splendid oppor- 
tunity to connect with Richmond’s 
oldest Ford dealership in a job with 
a future. State qualifications. Box 
799, c/o Automotive News, Detroit 2. 


SKILLED METAL AND BODYMAN. Per- 
manent position offered by largest Buick- 
Chevrolet dealership in the State of 
Arizona. This is the top job in our 
body and fender department. Excellent 
wages; ideal working conditions; best 
year ‘’round climate. Write. Give ex- 
Perience and _ references. PHOENIX 
MOTOR COMPANY, 401 West Van 
Buren, Phoenix, Arizona. 


SERVICE MANAGER for large Ford 
Dealership located in city of 200,000. 
Must be capable of taking complete 
charge of service department. Good post- 
war future in pleasant working condi- 
tions. Attractive salary. Standard Auto 
Co., Grand Rapids, Michigan. 


FASTEST GROWING new and used Auto 
Parts House in the U.S.A. needs help. 


for advancement. 

wk, to start, Auto Counter-Men—$55 wk. 
to start, Auto Correspondent—$45 wk. 
to start. TRAINOR’S, 7232-42 Stony 
Island Avenue, Chicago, Illinois. 


WANTED EXPERIENCED, capable, serv- 
ice-minded manager. Established East- 
ern dealership, well to do Eastern 
community of 20,000 population—popular 
low priced 300 car contract. Excellent 
opportunity to share in profits and to 
obtain part interest if desired. Reply 
is confidential. Box 795, c/o Automo- 
tive News, Detroit 2. 


TUNE UP MEN—mechanics general—body 
men. Postwar security. Paid vacation. 
Ideal working conditions. Highest weekly 
earnings. Overflow of work year around. 
We are only interested in customer 
satisfaction and you making money. 
Wire or write SCHERMAN-SCHAUS- 
FREEMAN, South Bend, Indiana. 


POSITIONS WANTED 


BOOKKEEPER—Age 33, Married: 9 years 
automobile experience. 4 with General 
Motors dealer. Box 800, c/o Automotive 
News, Detroit 2. 


MAN 39 yrs. old with 12 yr. business 

* and sales management experience wishes 
to make connection with auto mfg. or 
large dealer as District Manager or 
Sales Manager. Address Box 808, c/o 
Automotive News, Detroit 2. 


——————_E_——————————————————— 


CAPABLE MANAGER available January 
1st. Twelve years experience with 
Chevrolet dealer. Prefer South or Mid- 
west. Would be interested in partner- 
‘ship. Box 807, c/o Automotive News, 
Detroit 2. 


a 
MANUFACTURER'S 
REPRESENTATIVE 


FACTORY REPRESENTATIVE, 30 years 
successful executive selling, wants to 
represent manufacturers of auto parts 
and accessories for west coast, can de- 
liver volume business, now and postwar 
period, with wholesalers, retailers and 
auto wreckers. Box 803, c/o Automo- 
tive News, Detroit 2. 


DIESEL PATENT 
FOR SALE 


Only device by which actual moment 
of fuel injection can be determined in 
the field. Box 805, c/o Automotive 
News, Detroit 2. 


BUY BONDS 
IT’S UP TO YOU! 
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NEW CARS WANTED 


NEW CARS WANTED. Will buy 1 to 
100. Write giving make, model, equip- 
ment, ceiling price and price you want 
for each unit. KNOP-SCHAEFER 
SALES CO., 915 N. Tilinois, Indianapolis, 
Ind. Riley 0827. 


DEALERSHIP WANTED 


LARGE SOUTHERN FINANCE COM- 
PANY will assist in the purchase of 
good dealerships, South preferred. We 
have several buyers. Reéplies treated in 
strict confidence. Box 762, c/o Auto- 
motive News, Detroit 2. .. 


WANTED DEALERSHIP in Pemnsylvania 
or New Jersey. Will invest 30 to 40 
thousand or will buy half interest. Box 
809, c/o Automotive News, Detroit 2. 


TRUCKS WANTED 


U. S. BEST TRUCK SALES 
1689 Bedford Ave., Brooklyn, N. Y. 


Brooklyn 6, New York. 


DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or phone 
collect, ZEDER MOTOR SALES, Bay 
City, Michigan. 


WILL PURCHASE ANY NUMBER of 
1944 New Ford trucks. Steel City Mo- 
tors, Inc., 3131 Forbes St., Pittsburgh, 
Pa. MAyflower 8844. 


SEVEN PASSENGERS, limousines, large 
fives; cars must be_ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


TT 


I WILL PURCHASE part or complete used 
car inventories anywhere. Sam Green- 
field, 6700 Euclid Ave., Auto merchan- 
diser in Cleveland for over 25 years. 


ee 


LATE MODEL CARS in good condition. 
Will purchase dealer’s complete stock 
and equipment. Bill’s Nash Sales & 
Service, Watertown, N. Y. 


USED CARS FOR SALE 


LS 
Wholesaling 150 Cars— 
1937 to 1942 Models 


All cars reconditioned and ready to go. 
Best shipping facilities in the country. 
Make this your wholesale headquarters 
when in Cleveland, Ohio. 


OHIO AUTO SALES 
Used Cars 
Wholesale and Retail 
4307 Euclid Ave., Cleveland 3, Ohio 
Endicott 0952. 


eS 


19388 LINCOLN CUSTOM Convertible 
Sedan, body by Le Baron, driven only 
14,000 miles, storage 27 months. Radio, 
heater, six wheels, tires like new. 
$2,000. Car cost new $8,500. Deitz 
Motors, Inc., 250 George St., New 
Brunswick, N. J. 


————_———— 


WHOLESALING 1937 to 1942 cars, stop 
in at Sam Greenfields, 6700 Euclid Ave., 
Cleveland, Ohio. Telephone Henderson 


0232. 


TS 
AUTO AUCTION 
every Friday 
The best place to buy or sell, in the 
Middle West. 
DEALERS ONLY 
We will buy your complete stock, 
call or wire, 
ART WATSON 
$215 Reading Rd. Cincinnati, O. 
ee 


ee ie 
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AUTOMOTIVE 


SORRY! 


We had to stay out of 
Automotive News for a 
few weeks because we 
could not supply the 
demand. 


We have been busy buy- 
ing up a new stock of 
136 cars to be sold at 
New York as is prices. 
34 carloads will be 
shipped direct to you. 
1936 to 1941, all makes 


and models. 


Call Mr. Nardin, Tra- 
falgar 4-2830, for sam- 
ple carload. 


RELIANCE MOTORS 


2040 Broadway at 70th. St. 
New York 28, N. Y. 


TRUCES FOR SALE 


4 NEW 1944 DODGE and 2 GMC 
trucks. Have following used dump 
trucks with Wood's hoists: $3 1942 Chev- 
rolet, cab over engine (slightly used). 

1939 International. 


Co., Fayetteville, Tenn. 


NEW CHEVROLET 1942 Heavy duty, 
equipped Thornton Tandem four rear 
wheel drive, eight 825x20 10 ply rear 
tires, Thornton double frame, 750x20 
8 ply front tires, maximum wheelbase 
212 inches, OPA ceiling price. Bill 
Sullivan Chev. Co., 1607 McGee S&t., 

City, Mo. 


3 NEW STAKE BODIES for 134 inch WB 
trucks $150 each, FOB, Youngstown, 
Ohio, L. F. Donnell, Youngstown, Ohio. 


WE HAVE 9 hydraulic 2% ton dump 
bodies in good shape. Will sell @ $125 
each or lot for $100 each, F.O.B. Pat’s 
Auto Wrecking, Bay Street Extension, 
Savannah, Georgia. 


COMPLETE AUTOMOTIVE MACHINE 
SHOP. Advise in detail type and model 
of equipment, also price. Box 802, c/o 
Automotive News, Detroit 2. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 


Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
COME BUY OOME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, iL 


AD DEPARTMENT 


‘Aull 2, were 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass, 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


FOR SALE—1937 Buick Century Motor 
with Head. $75. Henry Auto Sales, 
Hudson Dealer, Battle Creek, Michigan. 


GRILLS for 1937 and 1938 Buicks. $25 
fob Davis, 1211 Monroe Street, Toledo 2, 
Ohio. 


PARTS WANTED 


WANTED: HOOD for 1940 Oldsmobile 60 
Model. Help save this automobile. Your 
courtesy appreciated. Philadelphia Mo- 
tor Car Co., 1155 S. Broad Street, 
Philadelphia 47, Pa. 


WANTED TO BUY one new frame for 
1941 Chevrolet passenger car, Model 
AH. or AG. H & H CHEVROLET 
COMPANY, 4911 South 24th. Street, 
Omaha 7, Nebraska. 


WANTED RIGHT and LEFT DOORS com- 
plete for 26-28 Pontiac sedan coupe. 
Wanted, three 1942 front floor mats. 
Jaeger Motor Car Co., 1841 N. 27th. St., 
Milwaukee 8, Wisconsin. 


EQUIPMENT FOR SALE 


TOW CRANE, new original crate. Sold 
for $180, will sacrifice for $100. Box 
764, c/o Automotive News, Detroit 2. 


FOR SALE: 12 white and blue trimmed 
enamel parts bin front panels in excel- 
lent condition. 5 two post free wheel 
type lifts, 20,000 lb. capacity, complete 
with pipe, valves, fittings. Placed, but 
never used. 16 new two ton, two speed 
hand winches with 7 foot booms and 
45 foot steel cable and hook. Full de- 
tails upon request. DRAPER CHEVRO- 
LET COMPANY, Saginaw, Michigan. 


UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETEE 
pliers, Carburetor jet wrench, brake 
adjusting wrench, long valve bar, diago- 
nal cutters, needle nose plier, screw- 
driver, vise-grips. $19.85. Remit with 
order. Other tools you need now? We'll 
ship COD promptly. DEALERS TOOL 
SUPPLY, 1527 Grand Ave., Kansas 
City, Mo. 


2—24 INCH PITTSBURGH REFLECTOR 
flood lamps, no glare lens, mirror 
reflector, five new 1,000 watt globes. 
Vincent Garage, Jerome, Penna. 


ALLEN MOTOR ANALYZER. Bean caster 
& camber outfit complete with rock 
bending tools and ouijui board correction 
table. Also other equipment. Progres- 
sive Motor Sales, Inc., 3417 Reading 
Road, Cincinnati 29, Ohio. 


* 


MISCELLANEOUS 


or 


CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO. INC. 
801 Commerce, St., Lynchburg, Virginia. 


COLLECTION ANTIQUE AUTOMOBILES. 
Exceptional advertising value. Send for 
list. Consolidated Equipment Co., 420 
Lexington Ave., N.Y.C. 


1941 INDIAN three wheel Servi 
Progressive Motor Sales, Inc., 
Reading Road, Cincinnati 29, Ohio. 


$250.00 Reward 


Offered for recovery of black 

1941 Buick convertible coupe, 

motor No. 54867051. $100.00 for 

information leading to its re- 

covery. 

Box 790, c/o Automotive News, 
Detroit 2. 


Car. 
3417 


BUSES WANTED 


WANT NEW FORD, Chevrolet or Inter- 
national school bus chassis, also 158” 
Ford C&C. Will pay ceiling price. 
KNOP-SCHAEFER SALES CO., 915 N. 
Illinois, Indianapolis, Ind. Riley 0827. 


WANTED NEW or practically new Dodge 
33 passenger bus. Write approximate 
mileage and condition. Auto Sales Co., 
Winfield, Alabama. 


BUSES FOR SALE 


FOR SALE—Ceéeiling price. 
30 passenger bus. Large motor, 750 x 
20—10 ply tires, Booster brakes, 2 
heaters, spotlight, fog lights, body built 
by Hicks, insulated, pre-war style, spe- 
cial high back seats with head rest. This 
bus now in operation. Will be available 
after Nov. 30, 1944. Have extra 
Hi-Tork Motor complete, rebuilt, with 
bus. For information contact BREFELD 
— COMPANY, Trenton, 

nois. 


1942 Chevrolet 


FOR SALE: Two new 1944 Chevrolet 
school buses. 48 passenger. $300 under 
list. Full details on request. DRAPER 
CHEVROLET COMPANY, Saginaw, 
Michigan. 


ad 
ACCESSORIES FOR SALE 


200 Comfort Master—hot water heaters 
$25.00. 150 Mopar Deluxe Heaters 
21.00 and 50 Mopar 8 tube radios 
53.00. F.O.B. at Eleventh Street 

otor Co., 1120 8. 11th Street, Phila- 
delphia, Penna. 


PARTNERSHIP WANTED 


EXPERIENCED EXECUTIVE, 37, desires 
partnership in established dealership or 
will buy deal of 200 car potential. Can 
furnish satisfactory information on ex- 
perience and qualifications. Box 804, 
c/o Automotive News, Detroit 2. 


ipa gee easiadeecaaceaeiacnineeeeean ea 
EQUIPMENT WANTED 


WANTED Bear front end alignment or 
combination frame and front end align- 
ment machine. Clanin Motor Sales, 
123 W. 4th., Connersville, Indiana. 


ONE HOLMES towing cradle, state cash 
price. Webster Motors, Ltd., Wellington 
St., S., Sherbrooke, Quebec, Canada. 


—_—_:_:._l eee 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. S. JULLIEN 
Inc., 1433 P. St., N.W., Washing- 
ton 5, D. C. 


* 


Representation in Portugal for Trucks, 
Busses and Automotive Products 


We are in the market to represent in Portugal 
manufacturers of trucks and busses as well as 
the manufacturers of all automotive products. 


Send your best terms by air mail. 


Bank reference— Banco Fonsecas, Santos & 
Vianna, Lisbon, Portugal. 


UNIAO DE TRANSPORTADORES PARA 
IMPORTACAO E COMERCIO, LDA. (UTIC) 


Registered Capital—Escudos 5,100,000.00 
Import Division—Rua da Madalena 80, Lisbon, Portugal 


es A 
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Speed Postwar Tooling 


ACWP Information Service Will Be 
Continued to Spur Reconversion 


DETROIT.—Mechanism for ex- 
pediting tooling work, proven in 
connection with the automotive in- 
dustry’s wartime efforts, will be 
applied to the motor industry’s re- 
conversion job, George Romney, 
managing director of the Automo- 
tive Council for War Production, 
announces. 

Continuation of the _ council’s 
Tooling Information Service in the 
reconversion period will assure 
maximum speed in getting out the 
tools, dies, jigs, fixtures, gages and 
other equipment needed in passen- 
ger car production. 


Change Unlikely 
For Automobile 
Battery System 


CHICAGO. — Automobile manu- 
facturers will continue to equip 
postwar passenger cars with six- 
volt electrical systems as used in 
prewar models, Philip J. Kent, of 
the engineering division of Chrys- 
ler Corp., Detroit, predicted in a 
paper presented at the annual 
meeting of the Assn. of American 
Battery Manufacturers in the Pal- 
mer House last week. 

Extensive use of 12 and 24-volt 
systems on wartime trucks, tanks 
and airplanes led Kent to investi- 
gate what advantages a higher 
voltage electrical system might 
have for passenger cars and com- 
mercial trucks. 

The investigation convinced him 
that there were no electrical de- 
velopments contemplated for the 
immediate postwar cars or trucks 
which would make it necessary or 
desirable to go to a higher voltage 
system, which is inherently more 
costly than a 6-volt system of 
equivalent power. 

Until such time as automobile 
lights and electrical appliances, 
like radios and heater or air-condi- 
tioning units, demand more power 
through manufacturing changes or 
public desire, the 6-volt systems 
will suffice, Kent added. 

Some of the findings outlined by 
him were: 

Twelve and 24-volt electrical sys- 
tems increase hazards from short 
circuits and interference to radio 
reception, which would have to be 
overcome by changes in materials 
and design, resulting in increased 
production and assembly costs. 

The 6-volt starting system is ade- 
quate to start all passenger car 
engines, and probably all gasoline 
type truck engines. 

Ignition coils for 12 and 24-volt 
systems would be more expensive 
and require the use of resistors. 

Lamps of equivalent candle 
power, but with voltages above six 
require longer and finer filament 
wires, which are more apt to burn 
out, or break because of vibration, 
increasing replacement costs. 


Emmert Named 
President of 


Warner Gear 


CHICAGO.—Arthur P. Emmert, 
former vice-president in charge of 
manufacturing, has been named 
president of Warner Gear Division 
of Borg-Warner Corp., it is an- 
nounced. The company operates 
four plants at Muncie, Ind., em- 
ploying 3,500 persons. 

In his new post Emmert suc- 
ceeds C. S. Davis, Borg-Warner 
president, who has headed the 
Warner Gear Division since 1932. 
Davis has retired from the presi- 
dency to give his exclusive time to 
the parent corporation in Chicago, 
it was explained. 

Other changes in the division 
include the appointment of E. S. 
Russey, vice-president and general 
manager, and the naming of J. O. 
Moore as works manager. 

Russey succeeds John M. Simp- 
son who, at his own request, was 
relieved of the active management 
of the company with which he has 
been associated since 1911. Simp- 
son will serve as chairman of the 
supervisory board and as active 
consultant in administration and 
engineering problems of the divi- 
sion, 


Through the voluntary coopera- 
tion of the tool-and-die shops, one 
of the important war production 
bottlenecks was broken after Pearl 
Harbor, Romney pointed out, and 
the same voluntary program will 
now apply in tackling preliminary 
reconversion steps. 

Compilation of information 
weekly regarding the available tool- 
ing capacity of more than 200 con- 
cerns, makes it possible for the 
tooling information service to put 
tool buyers immediately in touch 
with shops having facilities avail- 
able to handle the work. 


By acting as a clearing house of 
information on tooling, the service 
has helped the aircraft industry 
and scores of metal-working indus- 
tries get their tooling requirements 
filled weeks ahead of schedule. 

A recent example was a hurry-up 
call from an Atlanta, Ga., shell 
making concern that needed 37 
dies necessary for the production 
of 400,000 shell carriers. The dies 
had to be designed and produced 
in six weeks. After having can- 
vassed tool shops all over the south 
and as far north as Chicago with- 
out luck, the company learned of 
the Tooling Information Service 
and through it obtained a source 
for making the dies in the required 
time. 


Stewart-Warner 


Defends Oil Ad 


WASHINGTON. — Stewart-War- 
ner Corp., Chicago, engaged in the 
processing and sale of lubricating 
oils under the name Alemite, has 
filed answer to a Federal Trade 
Commission complaint, denying 
that in advertising matter it has 
made or caused dealers to make 
any false or misleading representa- 
tions concerning its products. The 
complaint charged that the re- 
spondent company has misrepre- 
sented the effectiveness and effi- 
ciency of Alemite lubricants in 
automotive engines. 

With respect to Alemite motor 
oil, the respondent admits adver- 
tising that it guarantees the prod- 
uct will “go farther—and last 
longer—than any other oil you've 
ever used or it doesn’t cost you a 
penny!” The answer asserts that 
Alemite motor oil is one of the 
very best on the market and that 
oil consumption will be less when 
it is used in preference to a 
cheaper grade of oil. Hearings will 
be held in due course, FTC stated. 


R. I. Registrar Post 
Goes to L. B. Lussier 


PROVIDENCE, R. I.—Laure B. 
Lussier, of Manville, has been ap- 
pointed by Gov. J. Howard Mc- 
Grath to serve as state registrar 
of motor vehicles, filling the va- 
cancy caused by the death several 
months ago of Wilfred J. Paquin. 


Philadelphia Curbstoner 


Indicted on Gouge 
ELPHIA.—The fed- 

eral grand jury has come up 
with one indictment under the 
used-car price ceiling regulation, 
it was disclosed last week by 
the Philadelphia Automobile 
Trade Assn. The action was 
taken against what PATA de- 
scribed as a “curbstone opera- 
tor” and the charges involved 
the alleged selling of a car to 
an ex-serviceman for $100 more 
than the ceiling price and an- 
other to a defense worker at 
$200 more than ceiling. 

However, in spite of assur- 
ances from Washington that the 
regulation will be enforced and 
that OPA forces are being fully 
mobilized to deal with the prob- 
lem, Martin Bury, PATA presi- 
dent, remains pessimistic about 
the effectiveness of enforcement 
measures. Noting that William 
Remy, who did a good enforce- 
ment job in Dallas, Tex., is be- 
ing brought to Washington as 
chief enforcement officer of 
MPR-540, Bury asserted his 
conviction, nevertheless, that “it 
can’t be done.” 


Chevrolet Plant 
Sets Aluminum 
Forging Record 


DETROIT.—Chevrolet has pro- 
duced and shipped more than 100,- 
000,000 pounds of aluminum forg- 
ings from its Saginaw plant in 22 
months. This is the largest of four 
aluminum forge plants operated by 
Chevrolet in support of the war 
effort. 

Early in 1942 the Aluminum Sec- 
tion of the War Production Board 
requested Chevrolet to provide ad- 
ditional facilities to produce 4,000,- 
000 pounds of heavy aluminum 
forgings a month. The facilities, 
owned by the Defense Plant Corp. 
and operated by Chevrolet, were 
completed and the first forging 
produced on Dec. 7, 1942, the first 
anniversary of Pearl Harbor. The 
first shipments were made two 
weeks later. 

Shipments have averaged 4,500,000 
pounds a month for the entire per- 
iod of operation against a rated 
capacity of 4,000,000 pounds. The 
largest single month’s production 
exceeded 6,400,000 pounds. 

One of the principal products of 
this plant has been airplane pro- 
peller forgings, including those 
used on the B-29. Total production 
of propeller blades has exceeded 
31,500 in a single month. 

The other three Chevrolet alum- 
inum forge plants have been en- 
gaged in producing smaller parts, 
with corresponding less tonnage, 
but equally important in the man- 
ufacture of airplane engines and 
airplanes. These include crank- 
case sections, pistons, landing gear 
trunnions and similar items. In 
this case pieces are more import- 
ant than tonnage, and monthly 
shipments have exceeded 400,000 
pieces in some months from the 
three plants. 


Colo. Dealers Pick Jackson; 
Kelly, Chamberlain Speak 


DENVER.—R. L. Jackson, of 
Pueblo, was elected president of 
the Colorado Motor Car Dealers 
Assn. at the annual meeting of the 
organization at the Brown Palace 
Hotel here last week. 

Other officers selected are George 
Day, Aurora; Larry McArthur, 
Greeley, and L. Graden Weinland, 
Durango, vice-presidents. Tom Bra- 
den is executive secretary of both 
the state organization and the 
Denver Automobile Dealers Assn. 

The Denver association was 
host, and Robert G. Stovall, 
president, welcomed 150 automo- 
bile men from all parts of the 
state. Jackson succeeds Fritz 
Altvater, of Denver. 

The Colorado association heard 
two visitors at their meeting— 
David G. Kelly, president of the 
National Automobile Dealers Assn., 
and Ray Chamberlain, vice-presi- 
dent and general manager of 
NADA. 

In addressing the meeting, Kelly 
stated: 

“Our margin of safety,” speaking 
of passenger cars now in use, “is 


down to 10 percent or less, and is 
getting smaller daily. A recent 
nationwide survey by a competent 
agency reveals we must have at 
least 20,000,000 private automobiles 
in use. Anything less than that 
will cripple national transportation 
vital to the war. 

“We entered the war with 29 
million cars. That total has 
shrunk to 22 million. The trend 
on America’s rubber tired trans- 
portation is worn smooth. Only 
expert service by dealers and 
common sense care by owners 
can weather the next critical 
months, for we cannot now ex- 
pect delivery of any volume of 
new cars—even for essential use 
—until the summer of 1945.” 
Kelly and Chamberlain are on a 

nationwide tour to help automo- 
bile dealers meet the increasing 
difficulties of keeping essential 
civilian cars and trucks in opera- 
tion. They stressed the big help 
automobile dealers have rendered 
the war effort and the splendid 
way they have kept transportation 
moving. 


27 Applications 
To Resume Parts 
Output OK’d 


WASHINGTON.—The War Pro- 
duction Board has made a number 
of spot authorizations, under 
Priorities Regulation No. 25, for 
the production of automotive re- 
placement parts, storage batteries 
and maintenance equipment. These 
authorizations are made in the field 
and are decided largely on the 
availability of manpower and the 
amount of interference with the 
war effort. 

Twenty-seven applications for 
permission to resume production 
of parts and maintenance equip- 
ment were granted by WPB for 
the last quarter of 1944 and the 
first nine months of 1945. Of the 
27, 18 were granted in maintenance 
equipment, while five were allowed 
in replacement parts, three in 
storage batteries and one on fit- 
tings and compression. 

Authorized production schedules 
for the four quarterly periods were 
listed as follows: 

Auto replacement parts—fourth 
quarter, 1944, $560,000; first quar- 
ter, 1945, $548,000; second quarter, 
1945, $540,000. 

Fittings, tube and compression— 
fourth quarter, 1944, $2,000. 

Storage batteries—fourth quarter, 
1944, $145,000; first quarter, 1945, 
$151,000; second quarter, 1945, 
$151,000; third quarter, 1945, 
$151,000. 

Auto maintenance equipment— 
fourth quarter, 1944, $965,000; first 
quarter, 1944, $930,000; second quar- 
ter, 1944, $724,000; third quarter, 
1945, $272,000. 

Vehicle production cannot be 
authorized under the spot authori- 
zation procedure, because L-l-e is 
not one of the orders to which this 
plan applies. Production of cars, 
trucks and trailers can only be 
authorized to meet the programmed 
requirements of the various claim- 
ant agencies. 


GM Production 
Nears 3 Billion 
In Third Quarter 


DETROIT. — Deliveries of war 
products by General Motors in the 
third quarter of 1944 amounted to 
$923,322,883, bringing to $2,964,723,- 
350 the total for the first nine 
months of the year, it was an- 
nounced last week by Alfred P. 
Sloan jr., chairman, in his quar- 
terly report to the more than 
420,000 stockholders of the corpora- 
tion. 

In reporting these totals, Sloan 
noted that everything produced by 
the corporation is directly or indi- 
rectly essential to support of the 
war program. 

Net income, after providing for 
taxes in the amount of $62,877,000, 
for the third quarter of 1944 
amounted to $42,227,409, compared 
with $40,129,260 for the same quar- 
ter a year ago. After paying the 
regular quarterly dividend of 
$2,294,555 on the $5 series pre- 
ferred stock, there remained in the 
quarter under review net income of 
$39,932,854 available for the com- 
mon stock. 

This was equivalent to 90 cents 
per-share on the average number 
of common shares outstanding. For 
the corresponding quarter of 1943, 
net income available for the com- 
mon stock amounted to $37,834,705, 
equivalent to 87 cents per share 
of common stock. 

Sloan called attention to the fact 
that net income for the first nine 
months of 1944 had been favorably 
affected as compared with the first 
nine months of 1943 by the absence 
of an additional provision in the 
nine months of 1944 for reserves 
to meet postwar contingencies, 
since the total of $76,051,805 set up 
for this purpose by the end of 
1943 is considered adequate in the 
light of present conditions. For the 
nine months of 1943 the provision 
made for this purpose amounted 
to $25,252,808 and reduced net in- 
come by 42 cents per share of 
common stock. 


Ark. Dealer Penalized 


$2,600 in Truck Sales 

LITTLE ROCK, Ark.—Charles A. 
Miller, Dewitt dealer, has been 
ordered in Federal Court to pay 
the OPA $2,600 in overcharges on 
the sale of two trucks. 
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Army Praises 
Studebaker on 
150,000th Truck 


SOUTH BEND.—Two milestones 
in the volume production of war 
goods were celebrated by Stude- 
baker Corp. last week. 

At brief factory ceremonies, Ar- 
my Ordnance and Air Forces rep- 


resentatives respectively accepted ” 


delivery on the 150,000th multiple- 
drive, heavy-duty truck and the 
50,000th Flying Fortress engine. 

In addition to this materiel, Stu- 
debaker manufactures the Weasel, 
a@ new military carrier on which 
production figures are still secret. 

Both Col Nelson S. Talbot, head 
of the Midcentral Procurement 
District of the Air Technical Ser- 
vice Command, and Col. John Sle- 
zak, chief of the Chicago Ord- 
nance District, attended the event 
to pay high tribute to the com- 
pany’s accomplishments. 

Citing that Studebaker has “con- 
stantly met or exceeded schedules,” 
Col. Talbot said: 

“Turning out Wright-designed 
engines for the B-17 Flying Fort- 
ress, the company has shown an 
efficiency of operation that in re- 
cent months has enabled it to as- 
sume the major role in filling the 
needs of the B-17 program, thus re- 
leasing production of other engine 
plants for additional urgently 
needed combat models.” 

“Big trucks continue to be one 
of the most critical items on the 
Army supply program,” Col. Sle- 
zak declared. “It is, therefore, very 
reassuring to us in Army Procure- 
ment to know that the productive 
capacity and engineering genius 
of an important plant such as Stu- 
debaker can be counted on to turn 
= a steady flow of these vehic- 
es.” 


New Post for Maj. Harner 
NEW YORK.—Hill and Knowlton, 
public relations counselors, announced 


recently that Maj. Charles E. Harner, 
now on inactive status after two years 
service in the Army air forces, has 
joined the organization. Maj. Harner, 
former financial and aviation writer 
and foreign correspondent of the Asso- 
ciated Press, was with N. W. Ayer & 
Son, Inc., previous to entering the 
y. , 


Obituaries: 
Nelson A. Beardsley 

BUFFALO.—Nelson A. Beardsley, 64, 
for many years head of the Willys- 
Overland interests in the Eastern divi- 
sion and later general sales manager 
for the company, died recently in 
Buffalo General Hospital. 


Frederick G. Brost 
BUFFALO.—Frederick G. Brost, 76, 
formerly vice-president of Brost Mo- 
tors, Inc., died here recently. He was 
associated with his son, Chester J. 


Brost. 
Louis Renault 

PARIS.—Louis Renault, 67, owner 
of the Renault Motor Works, is dead 
of a heart attack. The French magnate 
succumbed shortly after the govern- 
ment occupied his plant several weeks 
ago. 
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